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1. Tell Me About You! Phone (H):
Name: Phone (C):
Address: Email:
Street Birthday (m/d): --
City State Zip
Husband/Significant other: Have you ever used Mary Kay products? YES NO
Contact Phone #: Do you currently have a MK Consultant?  YES NO

2. Tell Me About Your Face!

My skinis:  Oily/Combination or Normal/Dry
Hair Color: Eye Color: Skin Color: Fair Med. Bronze
What is one thing you want to improve about your skin?

3. Who Do You Know? Share names of your girlfriends that are the
most underpampered, overstressed, overworked women you know who really de-
serve some pampering. These ladies need to be at least 18, not sitting at this table &

to your knowledge they dondédt have a MK ant

certificate in your name and it wonot ¢ a

baby, a birthday or anniversary coming up, etc.

Name Phone (Text or Call) Name Phone (Text or Call)

1 11

2 12

3 13

4 14

5 15

6 16

7 17

8 18

9 19

10 20

4. Choose Your Next Pampering Treatment . (All sessions include a complimentary Microdermabrasion tre

Five Minute Miracle Makeover
Learn how to make yourself over in 5 minutes using ol
Advanced Color After inputting the color of your hair, skin, and eyes, you will receive a personal makeup profile

gram created byfgssional makeup artists!
Quarterly Product Preview (By Invitation Only) Mineral Makeover Date
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Have you Ever Pond

Mark the group of words that best describes you:

L\.% =

#1 First choice, #2 Second choice, #2 Third Choice, etc

_____Results oriented, quick decision making, time is valuable, in control
_____ People oriented, loves to talk, motivational, enthusiastic
______Family oriented, loyal, slow to change, secumipded
__ Detail oriented, perfectionist, critical, analytical

___Money ___Financial Security ___Training
__Freecars ___Career Advancement __Lifestyle
__Recognition __Personal Growth __Prizes
__Positive Influence __Be Your Own Boss __Support
__Atmosphere __Tax Advantages __Camaraderie
__Flexibility __Company Philosophy __People

Marketing Survey

Which of these things appeals to you?

These are reasons others have chosen to become MK consultants

e eI —
— \.‘)——hﬁ;&—

ered Pink?

What would be your DREAM if you could fi-
nance it over the next 12 months?

Have you ever thought about doing something «
the side to save extra money?
YES

No

What excited or surprised you the most about t
MK Opportunity?

Whether it would be foPersonal useONLY or
justpart time, on a scale of 1 to 4, where is you
current interest level in beginning your own Mat
Kay business (ho interest & 4 YES)

From time to time, my Director selects a small group
of women from this survey to join us for coffee or a
conference call. If your profile is selected as one of 1
most outstanding would you meet with us?
___YES NO

Thanks for your input!!



